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IMPORTANT INFORMATION ABOUT RYERSON HOLDING CORPORATION
These materials do not constitute an offer or solicitation to purchase or sell securities of Ryerson Holding Corporation and no inv estment decision should be made 
based upon the information provided herein. Ryerson strongly urges you to review its filings with the Securities and Exchange Commission, which can be found at 
ir.ryerson.com/financial -info/sec -filings/. This site also provides additional information about Ryerson .

SAFE HARBOR PROVISION
Certain statements made in this presentation and other written or oral statements made by or on behalf of the company constitute ñforward-looking statementsò 
within the meaning of the federal securities laws, including statements regarding our future performance, as well as managementôs expectations, beliefs, intentions, 
plans, estimates or projections relating to the future. Such statements can be identified by the use of forward-looking terminol ogy such as ñbelieves,ò ñexpects,ò 
ñmay,ò ñestimates,ò ñwill,ò ñshould,ò ñplansò or ñanticipatesò or the negative thereof or other variations thereon or comparable terminology, or by discussions 
of strategy. The company cautions that any such forward-looking statements are not guarantees of future performance and may involve significant risks and 
uncertainties, and that actual results may vary materially from those in the forward -looking statements as a result of various factors. Among the factors that 
significantly impact the metals distribution industry and our business are: the cyclicality of our business; the highly compe tit ive and fragmented market in which 
we operate; fluctuating metal prices; our substantial indebtedness and the covenants in instruments governing such indebtedness; the integration of acquired 
operations; regulatory and other operational risks associated with our operations located inside and outside of the United States; work stoppages; obligations 
regarding certain employee retirement benefit plans; the ownership of a majority of our equity securities by a single investo r group; currency fluctuations; and 
consolidation in the metals producer industry. Forward -looking statements should, therefore, be considered in light of various factors, including those set forth above 
and those set forth under ñRisk Factorsò in our annual report on Form 10-K for the year endedDecember 31, 2014and in our other filings with the Securities and 
Exchange Commission. Moreover, we caution against placing undue reliance on these statements, which speak only as of the date they were made.The company does 
not undertake any obligation to publicly update or revise any forward -looking statements to reflect future events or circumstances, new information or otherwise .

NON-GAAP MEASURES
Certain measures contained in these slides or the related presentation are not measures calculated in accordance with generally accepted accounting principles 
(GAAP). They should not be considered a replacement for GAAP results. Non-GAAP financial measures appearing in these slides are identified in the footnotes. 
A reconciliation of these non-GAAP measures to the most directly comparable GAAP financial measures is included in the Appendix. A copy of this presentation 
is available on our website ir.ryerson.com, in the ñEvents & Presentationsò section.
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EXECUTIVE SUMMARY

Industry -leading expense and working capital management

Successful shift to higher value mix and value-added processing 

Transformation yielding higher performance and potential1

2

3

Leveraged to later-cycle end markets

Building sustainable competitive advantages to fuel growth 

5
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ÅOne of North Americaôs 
largest metals processors 
and distributors, with 
2014 sales of $3.6 billion

ÅMore than 100 locations 
in U.S., Canada, Mexico, China 
and Brazil

ÅFounded in 1842; relisted 
on NYSE with IPO in 
August 2014

ÅDistribute more than 70,000 
products to 35,000 active 
customers

ÅPrimary base metals: carbon, 
stainless and aluminum

ÅPrimary shapes: sheet, plate 
and long bar 
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CUSTOMERS

ÅPurchase smaller quantities

ÅRequire a variety of 
products and services

METAL SERVICE CENTER SUPPLY CHAIN 

SERVICE CENTERS

ÅPurchase in scale; ship smaller quantities

ÅProcess more than half of products sold 

ÅSame/next day delivery

SUPPLIERS

ÅManufacture metals

ÅProduce in large volume

ÅHave long lead times


